
  

 



  

Welcome 
Hi this is Barry here, and you’re very 
welcome to the very first WriteCome 
newsletter.  

Why a newsletter, and why now? 

Honestly, I’ve no answer to that one 
other than it’s something I’ve never 
done before, and I thought I’d give it 
a go.  

And with most things I’ve done, be 
that fiction writing, blogging, 
podcasting, etc, it seems a lot more 
daunting until you actually do it.  

But once you do, you’ll wonder why 
you didn’t do it earlier?  

So…over the next few pages you’ll 
find some articles, advice, and some 
resources that I hope will guide you 
on your journey to building a 
successful business online.  

This newsletter is a two way street, 
so if there’s something you’d like to 
see here next month or you’d like a 

question of yours answered just send 
an email to 
barryjmcdonald@gmail.com and let 
me know your thoughts.  

That quote below is something that I 
pride myself on.  

“If someone doesn’t take their own 
advice, they’re not worth listening to.” 

In a world where you’ll find people 
selling the talk – promoting products 
and services they never use or have 
made money from – I don’t do that. 

Anything you find in this newsletter, 
is advice I’m taking myself, because I 
know that anything worthwhile takes 
time and effort to put together. – And 
there’s no point in me saying that you 
should do something unless I’m 
doing it myself.   

After putting this newsletter 
together, heck, don’t be surprised if I 
tell you you should be doing one too. 
       

 If you like what you see here, let me 
know. And if you know someone that 
might like a copy of the newsletter, 
feel free to pass it on to them.  

 

Barry J McDonald. 

PS – Want to save 25% on any of my 
products sold over on WarriorPlus 
during March? Use the coupon code 
MARCHNEWSLETTER  at checkout. 

mailto:barryjmcdonald@gmail.com


  

How Much Money Would 
You Like To Make? 
How much money would you like to 
earn a month? 

 

An extra five hundred, a thousand, 
five thousand? 

 

 
 
Whatever the figure, go grab a pen 
and paper and write that figure 
down…. that’s your target. 
 

Now, I want you to think about what 
you’re doing….and the business you’re 
in….and I want you to think about how 
you can get there. 
 
Let’s look at an example. 
 

I’m a fiction writer and I want to make 
five thousand dollars a month. 
 

I make one dollar profit from each 
book I sell. - So, I’ve got to sell 5000 
books. 
 

Being realistic what are the chances 
a new author would sell five 
thousand books a month. 
 

OK, let’s take our author and now 
let’s say he’s written ten books. - 
Now the numbers aren’t so crazy but 

it’s still five thousand books he needs 
to sell across the board. 
 

When you look at what you do 
against what you’re looking to get to, 
most times you’ll notice something. - 
If you want to get there, you need to 
sell more of what you sell or you 
need to up your prices.  
 

Sometimes you can sell more with a 
bit of copywriting or marketing help, 
but when you’re selling to everyone 
in that audience there’s a ceiling 
you’re going to hit that won’t allow 
you to make more money.  
 

Then you’ve either got to raise your 
prices or make content/products 
that people will pay more for. 
 

A digital product that pulls in $27 or 
$97 a pop, will get you to that 
magical five thousand dollars a lot 
quicker and with fewer customers to 
deal with.  
 

 
 
So…. how much money do you want 
to make? 

 

Now hold that figure up to your 
business and be honest with 
yourself, is there a chance you’ll get 
there? 

 



  

If not. - It’s not the figure that’s wrong 
it’s the business you’re in. 
 

 

You Can’t Be Ordinary… 
And Rich 
 
Let me ask you a question? 

 

Do you want to be rich? 

 

Do you want people sending you 
money on a regular basis? 

 
Do you want to work from home, in 
your own hours, doing the thing that 
makes you happy? 

 

You do? 

 

Well, I’ve bad news for you, you’re 
not going to get it.  
 

…Unless… 

 

…. you get over the idea that you can 
be ordinary and still have your cake 
and eat it. 
 

 
 
Let me explain. 
 
Everyone wants a six-pack….no one 
wants to count calories and get up at 
‘stupid o clock’ every day. 

 

Everyone wants to be in a band…no 
one wants to do all the rehearsals or 
dragging their equipment in and out 
of dingy bars. 
 

 
 
Everyone wants to write a book…no 
one wants to sit on their butt for 
hours at a time and miss what’s 
happening on Netflix. 
 

Those that do, may look ordinary like 
me or you (well, except for the six-
pack guy/gal) but they don’t do 
ordinary things. 
 

And because they don’t do ordinary 
things, they get results that ordinary 
folk don’t get.  
 

Shy people don’t become huge 
YouTube stars. 
 

Fat people don’t win marathons. 
 

And armchair quarterbacks don’t win 
Superbowl’s. 
 

Simply put, you can’t be 
extraordinary if you’re only willing to 
do the ordinary. 
 

Still want that goal of early 
retirement. 
 

Then things need to change for 
things to change. 



  

3 Strikes And You’re Out 
I don’t know much about baseball, or 
am a fan of it, but I have come across 
the rule of three strikes and you're 
out.  

 
 
Miss the ball three times and it’s off 
to the dugout with you. 
 

While none of us are kids anymore, 
we still carry that rule around with 
us.  
 
 
‘I’ll give this blogging thing one more 
go and then I'm throwing in the 
towel.’ 
 

‘My first two products bombed, so 
this is the last time.’ 
 

‘I’ve already emailed this bunch two 
times and no one clicked a link. - This 
email marketing thing sucks.’ 
 

And when we reach that magic 
number in our head, we’ve got a sad 
tale for anyone that’ll listen to us.  
 

We gave it two goes.  
 

We tried that thing four times,  
 

We tried everything and nothing 
worked. - The real figure was just 

three attempts, but we tried 
everything : )  
 

Fact is, we drew a line in the sand.  
 

We could have kept going till we got 
to ten, twenty, heck even thirty 
attempts, But no, three times and 
we’re outta there.  
 

‘I tried that.’ 
 

‘Didn’t work’ 
 

‘Waste of my time.’ 
 

Now, there are probably a lot of 
things that aren’t meant for us. - I’ll 
never be a supermodel, or score a 
goal in a Premiership football game, 
but there’s a lot that we’re still 
capable of doing if we stay longer in 
the game. 
 

Three misses and you’re out. 
 

How about keep swinging until your 
arms fall off? 

 

Odds are pretty good you’ll knock 
one out of the park long before that 
happens. 
 

 
 

 

 

 

 



  

Want To Be In The Money 
Business? 
 
Here’s a simple way to get into the 
money business. 
 

You, ready? 

 

Realize that you’re already in the 
money business.  
 

That’s it. 
 

You’re not a writer, - Not a blogger. - 
Not a coach. - Not a dog groomer. - 
Not a… (you get the idea) ...you’re in 
the money business. 
 

You’re in the business of making 
money. - It could be something that 
you love, but you’re in it for the 
money. 
 

Now you could argue with me about 
changing the world, talk about 
rainbows and unicorns and the like, 
but that don’t pay the bills. - Whether 
you like it or not, you can’t hire 
someone, buy food, or put a roof 
over your head with any of the 
above. 
 

When you realize that, you’ll start to 
look at what you do in a different 
way. 
 

You’ll realize that you’re not charging 
enough.  
 

You’ll realize that you’re not giving 
your followers and customers 
enough buy buttons to click on.  
 

You’ll realize that it’s stupid to churn 
and burn through customers once 

when you can build a relationship 
with them and have them buying off 
you again and again. 
 

You’ll look for more, and better ways, 
to get them to send you money.  - 
Digital products, coaching, t-shirts, 
done for you services, etc. 
 

 
 
You’ll also realize that there are 
people that don’t care about your 
success, because they’re not 
supporting you financially. - Sure, 
they’ll bitch and moan, and tell you 
that you’ve changed, and got too big 
for your boots.  
 

But here’s the thing…. ever notice that 
when it comes to paying off the 
mortgage, buying food for the kids, 
or making your business better…. it’s 
just YOU? 

 

Does that mean you have to be 
selfish? - No. 
 

But it means if you don’t put yourself 
first, don’t expect anyone else to.  
Give them everything they want and 
need, do the best you can, but 
there’s a price tag on everything.  
 

Because you’re in the money 
business. - Get that wrong and you’ll 
go out of business. 



  

 

 

 

 

I Write One Blog Post Per 2 
Weeks. How Do I Speed It Up? 

You could try a dictation tool, like the 
one on Google docs, or an app on 
your smartphone, and then talk your 
blog post into it. You’ll be able to 
write faster, and the option with a 
smartphone, will allow you to ‘write’ 
your pieces when you’re away from 
your laptop. 

You could, if you wanted to, hire 
someone to transcribe all your audio 
content and turn it into a written 
form. 

I’d also consider offering video and 
audio content on your blog as 
additional content which will also 
require less writing at the keyboard. 
 

What Are 3 Steps To Driving 
More Website Traffic By 
Repurposing Your Blog Content? 
The main thing to keep in mind is 
converting the format of the content. 

Text becomes video - Either through 
slides, reading the post and 
expanding on it, or just speaking to 
camera, covering the same points as 
the article. 

Text becomes audio - Either reading 
the post and creating an MP3 file or 
using the post as a jumping-off point 
for a podcast episode. 

Text becomes image - Take snippets 
of articles and repurpose them as 
quotes, infographics, or tips sheets. 

And if your content isn’t text, you 
could work backwards from audio, 
images, and video to make text 
content. 

Repurposing your content is a great 
way to get more mileage out of your 
content without having to do any 
more work, and you can get that 
content in front of different 
audiences that might favour different 
formats of learning. 

You can also do the same with 
emails. 
 

How Can I Write An Ebook On A 
Topic If My Specialty Isn’t In 
That Area, But I Do Have 
Experience In It? 
Faced with reading a book on the 
topic of weight loss, or a book on 
someone’s journey to getting back in 
shape, I think most people would go 
with the second option. You mightn’t 
be a gym instructor but being an 
average Joe/Jane could be more 
useful to your reader. 



  

The same goes for what you’re 
thinking of writing about, it mightn’t 
be your speciality, you mightn’t be 
qualified to talk about it, but if you 
can give people advice that works 
then that’s what they’re looking for. 

Take for example, when my TV 
started refusing to turn on. Face with 
throwing it out, I went to YouTube for 
a solution. And lo-and-behold, there 
was a guy who showed me how to 
fix using a hairdryer. Five minutes 
later my TV was fixed, and I didn’t 
need to buy a new TV. 

Thing is, he wasn’t a qualified TV 
technician, and he didn’t have any 
fancy letters after his name. But none 
of that mattered because he gave 
me information that worked. - And 
that’s all I wanted. 

 

The same goes for your audience. If 
you can give them information that 
works, then go write that eBook. 

Best of luck with it! 
 

What Are The Steps For Writing A 
Good Blog That's Helpful? 
What can you bring to the table that 
hasn’t already been written about? Most 
topics, you’ll find all the knowledge 
freely available on the Internet. To me, 

your job is to work out why people aren’t 
using the knowledge? 

 

What’s stopping them from taking that 
advice from that YouTube video and 
putting it into action? 

Why aren’t they using those ten fast tips 
from that article? 

Why haven’t they doing what was 
explained in that free 7-day challenge? 

If you can help them put that knowledge 
into action, or show how you’re doing it 
each day, then that’ll be a lot more 
helpful than a 10 tips, tricks, hacks, or 
other nonsense, you see online. 

 

Got a question you’d like me to answer 
here? Send an email to 
barryjmcdonald@gmail.com and use the 
subject line ‘Newsletter Question.’ 

mailto:barryjmcdonald@gmail.com


  

 

 

You.com 

 

If you’re looking for search results 
that are less biased and ad free, you 
might want to check out You.com. If 
you sign up for a free account now, 
you’ll also get access to their A.I 
content writing tool too. – The tool is 
only free until the end of April so if 
you’re looking to write some content, 
I’d jump on the link now. - 
https://you.com/  

 

Twimage 

 

Got a Tweet you’d like to display on your 
site, or use as a testimonial? Here’s a fun 
free tool you can use to turn that tweet 
into image and which you can post 
everywhere. 

https://twimage.vercel.app/  

 

Docspal 

 

Got an image, document, or file you 
just can’t open on your device? If so, 
head on over to Docspal where you 
can not only view that file but 
convert into a format you can use.  

https://www.docspal.com/viewer  

 

Mailsignatures 

 

If you’re looking to make your emails 
look more professional, with links to 
all your sites, social hangouts, and 
contact details. Head over to 
Mailsignatures now and create an 
amazing looking email signature box 
right for free.  

https://www.mail-
signatures.com/signature-
generator/#/best-service-badge  

https://you.com/
https://twimage.vercel.app/
https://www.docspal.com/viewer
https://www.mail-signatures.com/signature-generator/#/best-service-badge
https://www.mail-signatures.com/signature-generator/#/best-service-badge
https://www.mail-signatures.com/signature-generator/#/best-service-badge


  

 

 

 

https://www.reddit.com/user/WavyTrev/ 

 

 

 

 

https://www.reddit.com/user/Rambourn/  

 

 

https://www.reddit.com/user/WavyTrev/
https://www.reddit.com/user/Rambourn/


  

 

How To Make More Money By Doing 
Less.  

Why You Need To Stop Explaining 
Yourself. 

The Coffee Bean Money Making Idea. 

Your questions answered 

More great tools from our travels on 
the web. 

And much more. 

 

If you’re not already a subscriber, and 
you’d like to receive next month’s 
newsletter, head on over to 
https://www.WriteCome.com now 

And you can also pick up a FREE 
copy of ‘Bookmark Bucks’ – How to 
make money from your Internet his-
tory – while you’re there. 

 

PS – And don’t forget, to celebrate 
the launch of the newsletter, it’s 25% 
off all products sold over on the 
WarriorPlus platform.  

 

Just use the coupon code 

MARCHNEWSLETTER 

 

 

 

 

 

 

 

https://www.writecome.com/

